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Making the Connection: Business - Consciousness 
James Jones, M.A., Organizational Consultant, Trainer 

Application of Hemi-Sync in a business environment, translation of 
Hemi-Sync technology into management terms, generation of internal 
support. 


Biofeedback; What and Whv 

Karen Malik - Director of Biofeedback Program, Gateway Trainer 

Biofeedback - what it is, why it works, uses and benefits. Projections 
on the use of Hemi-Sync and biofeedback. 

Integration of Hemi-Sync into a Diversified Health Clinic 
Edward Lasko, Biofeedback Therapist & 

Registered Certified Hypnotherapist 

How Hemi-Sync, biofeedback and hypnosis are used in a medical setting 
to provide a non-traditional approach to pain control and dealing with 
emotional and physical problems. 

Practical Applications of Hemi-Svnc in Regressive Therapy 

or 

Repress It Or Regress It 
Dan Clausing - Hypnotherapist 

Hypnosis and general misconceptions. Belief systems as they relate to 
the effectiveness of regression therapy. A group regression. 

High Tech Vision Quest: Similarities of Gateway 
Programs of Native Americans and TMI Gateway Programs 
Ann "Morning Dove" Martin, M.A. - Gateway/Guidelines Trainer 

Similarities between Sweet Medicine Sundance Teaching Gateway Program 
and The Monroe Institute GATEWAY VOYAGE. 

Progress in the Explorer Program 
Rita Warren, Ph.D., Martin Warren, M.A. - Coordinators 
and Monitors of the Explorer Research 

An overview of the Explorer research in the past year. The shift of 
energy in the Explorers and its effect on the monitor's role. 


Integration of Hemi-Svnc into a Diversified Health Clinic 

presented by 
Edward Lasko 

Ed Lasko is trained as a psychologist and hypnotherapist and is the 
director of the biofeedback section of a health clinic in Latrobe, PA. 
His section receives referrals from both inside and outside the clinic, 
and serves about 70 patients a week. Those referred to the biofeedback 
unit are almost always in severe need, and are usually referred there 
as a last resort. 







Patients are first given an intake interview, which consists not only 
of a verbal and physical examination, but also a complete biofeedback 
examination -- including establishing baselines of body temperature, 
GSR, EEG, and pulse rate. 

Ed said he uses Hemi-Sync tapes extensively with his patients as part 
of an overall treatment program. He generally uses Hemi-Sync tapes 
after he's gotten to know the patient and his or her special problems 
and the patient is comfortable with him. Ed says he has occasionally 
used Hemi-Sync tapes right away with patients in emergency situations, 
but without explanation of the process only if necessary. 

Ed employs nine basic approaches, or steps, in his biofeedback therapy: 
1) Visualization, 2) Concentration, 3) Relaxation, 4) Breathing, 5) 
Perception of control, 6) Recognition of relationship between pain 
and/or anxiety and personal problems, 7) Ability to recognize 
stressors, 8) Quiet tolerance, 9) Control of body functions. Any or 
all of those steps can be used to build a therapy model, depending on 
the patient's needs. 

Ed said Hemi-Sync is most effective in assisting patients with step #3 
- relaxation. However, he notes that certain Hemi-Sync tapes have a 
variety of uses, while some are very specific in their application. 

Two of the tapes most frequently used are "Pain Control" (for obvious 
reasons) and "Super Senses Touch" which tends to make patients more 
aware of their senses, which in turn, greatly assists in biofeedback 
training. 

Other Hemi-Sync tapes Ed has used with patients include: the DISCOVERY 
album, "Introduction to Focus 12," "HP-10," "Energy Walk," "Retain- 
Recall-Release," "Nutricia," "Dehab Smoking," "Sound Sleeper," "Energy 
Bar Tool," "Color Breathing," "Living Body Map," and a number of the 
Metamusic tapes. 

Ed cited a number of case histories of patients who have been helped by 
using Hemi-Sync tapes. He said one of the most powerful tools he has 
is the DISCOVERY #4 ("Release-Recharge") tape, where the listener is 
asked to uncover fears and emotions and bubble them away. He talked of 
one woman referred to him after a history of electro-shock treatments 
who had persistent headaches and was taking four different drugs, 
including feranol. Ed said talking her through the emotional cleansing 
process on that tape enabled her to quickly move from small things 
like, "I don't like cleaning my house trailer" to larger issues like, 

"I don't like living there." According to Ed, the woman is no longer 
on any medication, and her headaches have gone. 

Summing up, Ed said the most important things he can do to assist any 
of his clients is to remember to talk with them, rather than to them; 
and to help them create a balance among their mind, their emotions, and 
their body while being sensitive to the best combination of biofeedback 
training, Hemi-Sync tapes, or whatever else it takes to make them well. 


Next year's professional seminar will take place August 9-13. 
Considering this year's full house, it's not too early to begin making 
plans to attend (or to begin preparing vour presentation). Contact 
Leslie France at TMI for reservations. 




Making the Connection? Business - Consciousness 

presented by 
James Jones 

As a consultant on productivity, performance and development to many 
businesses, both large and small, James Jones is well-versed in 
"speaking the businessman's language." As a GATEWAY VOYAGE Trainer, 
designer of the GATEWAY OUTREACH (GO) Program and trainer of GO 
Trainers, James is well-versed in the uses and applications of Hemi- 
Sync. Bringing Hemi-Sync to businesses was the topic of his 
presentation at the Professional Seminar. 

James noted that most of the things effective in our lives have not 
gone through analysis and research. In fact, when evaluating useful 
information or tools, that can be one of the last things done, if it's 
done at all. He said that by using the right language and the right 
approach, many business organizations would readily see the value of 
Hemi-Sync technology without needing reams of “proof.” 

Becoming familiar with and using terms that business can relate to is 
one of the first steps in making entry, according to James. For 
example, most businessmen can relate to the word “brain" more easily 
that the word "consciousness," yet the terms can be used virtually 
interchangeably. 

James said the brain, by its nature, continually seeks closure, making 
it difficult to communicate new information. And if someone is 
confronted with information that doesn't fit their inner world view, an 
"error signal" is created in the brain and the person tends to 
discredit the source of the information or redirect the conversation to 
relieve tension. Therefore, an oblique approach will usually create 
more change than a direct approach that creates resistance. An example 
James gave was that of a Turkish leader who was trying to modernize his 
country. One practice he wanted to discourage was the wearing of 
veils. Rather than create resistance by making it illegal for women to 
wear veils, he took the oblique approach and passed a new law: All 
prostitutes MUST wear veils. 

An understanding of how the brain works can help one in coiranunieating, 
James said. Beyond the Left-Right brain model, there is the physical 
Triune brain (consisting of the reptilian (survival), limbic 
(emotional) and neocortex (rational) divisions), as well as the model 
that addresses the four "softwear programs" of the brain. The four 
"programs" are ways the brain processes information, depending on the 
task, and can be labeled Control, Explore, Pursue, and Preserve. 

Control implies construction or rationalization of some parameter 
(closing down on new possibilities), while its opposite is Explore 
(opening up to new possibilities). In terms of action taken, there's 
the process of Pursue (doing something with new information) versus 
Preserve (continuing to maintain the status quo). James observed that 
if one understands the predominant process of one's audience, 
communication can be greatly enhanced. From there, access to the other 
programs" allowing for innovation and change is easier. 




Understanding the hierarchy of the organization one is dealing with can 
also make a great difference in "selling" an idea, James pointed out. 

He then led the group through a process of translating the benefits of 
Hemi-Sync into terms to which a management hierarchy could relate. 

Some of the "business language" benefits of Hemi-Sync tapes the group 
came up with: 

* RELAXATION 

* REDUCED SICK TIME/HEALTH CARE COST 

* BETTER PRODUCTIVITY 

* REDUCED TRAINING COSTS 

* EASIER ACCEPTANCE OF NEW IDEAS 

* MANAGEMENT FLEXIBILITY 

* GREATER CREATIVITY 

* STRESS REDUCTION 

* BETTER PLANNING 

* BETTER MARKET ACCURACY 

* BETTER ATTENTION AND FOCUS IN MEETINGS 

* MORE ENJOYABLE WORK ENVIRONMENT 

James noted that Hemi-Sync is a powerful tool, and that used in 
conjunction with other tools, each can make the other stronger, like an 
alloy. As businesses are always looking for useful tools, James is 
continually introducing Hemi-Sync to organizations as a way of 
enhancing their operations. 



THE MONROE INSTITUTE 
P.O. Box 175, Faber VA 22938 - - - (804) 361-1252 



